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Bob Stahlôs Real Estate Update 

5 Steps to Smart Foreclosure Investing 
When a home goes into foreclosure, it can be a great opportunity for the savvy investor. Key word: can. Follow these 5 steps 
to make sure your foreclosure purchase is a sweet dream, not a nightmare. 

Step 1: Get help 

Leverage a real estate agent 
experienced in foreclosed home sales 
to help you determine how to make an 
offer thatôs fair for you and the seller 
(the bank), based in part of what other 
similar foreclosed homes in the same 
neighborhood have recently sold for. 
 

Step 2: Know the law 
Thereôs more legalese involved in a 
foreclosure transaction than in a 
traditional home sale. Plus, 
foreclosure laws differ from state to 
state. Read up on your stateôs 
foreclosure laws and ask your real 
estate agent to recommend a good 
real estate attorney with experience 
helping people purchase foreclosed 
homes. 
 

 
 

Step 3: Think long term 
Even though homes are still selling in 
todayôs market, most arenôt selling 
quickly, and you shouldnôt count on 
being able to flip a foreclosed property 
for a quick profit.  Instead, if you look 
at a longer-term time horizon and 
plan, perhaps, to live in the home or 
rent it out for a few years before 
selling, youôre more likely to realize 
your desired return on investment. 
 

Step 4: Add in repair costs 
More than homes being sold by 
owner/occupants, foreclosed homes 
tend to need repairs ï sometimes 
minor, sometimes major.  Always, 
always have the home inspected by a 
professional home inspector before 
you sign a sales agreement and add 
in the cost of the repairs the inspector 
recommends. 
 

Step 5: Approach it as a 
business deal 
Because most banks hire real estate 
agents to sell their foreclosed homes, 
youôll be dealing with someone who 
knows how to drive a hard bargain. 
Come to the table prepared to defend 
your offer, certainly, but donôt expect 
the seller to accept a low-ball offer.   

Buyers: Wondering where the best 
schools are?  Looking for tips on 
choosing the right school for your 
kids?  Visit www.GreatSchools.net. 

Sellers: Make sure your home 
stands out from the pack by 
improving its curb appeal.  A little 
yard work and a fresh coat of paint 
can go a long way. 

Tips and Tricks 

Market Watch 
The median sales price for homes in Phoenix, Arizona 
was $83,000 in April 2009 ï down 57.4% from April 
2008, when the median sales price was $195,000. The 
number of sales increased 35%, from 5,143 homes in 
April 2008 to 6,943 homes in April 2009. The average 
price per square foot fell 48% over the same period, 
from $150 to $78. 
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Underwater?  How to Deal 
According to the CNNMoney.com Special ñMortgage Meltdownò Report, 29.2% of Arizonans are underwater ï not literally, 
of course ï but figuratively in the sense that they owe more on their mortgages than their homes are worth.   

What does it mean if youôre 
underwater? 
 
Of course, owing more on your 
mortgage than your house is worth 
right now doesnôt mean that youôll 
lose your home to foreclosure ï or 
even that youôll lose money when you 
sell your home.  It does mean a 
couple of things: 
 
1. Since you donôt have any equity in 
your home (equity being defined as 
the difference between what your 
home is worth and what you owe ï 
what you have now is actually 
negative equity) you wonôt be able to 
do a cash-back refinance or take a 
home equity loan or line of credit. 
 
2. If you sold your home right now, 
you would have to write a check to 
your mortgage lender for the 
difference between the sellerôs payoff 
and the amount you owe on your 
mortgage. 
 
 
 

What should you do? 
 
The fact is that real estate is cyclical ï 
always has been and always will be.  
At the same time, real estate is a 
fantastic long-term investment ï 
always has been and always will be.  
No matter your position now, in ten 
years youôll have equity in your home, 
a wise investment for most people.  In 
the shorter term, as the market 
corrects, unfortunately youôll have to 
1) look elsewhere if you need cash; or 
2) bite the bullet and pony up the 
cash if you absolutely have to sell 
now. 
 
If you do have to sell now, though, 
donôt despair.  Hire a real estate 
agent with a solid track record of 
selling homes for maximum value in 
your area.  Ask to see the agentôs 
sales record and references.  The 
right agent can make a world of 
difference. 
 
 
 
 
 

 
If you have to sell and you simply 
canôt afford to pay off the difference 
between the sales proceeds and the 
mortgage, contact your lender about 
working out a short sale.  Some 
lenders are willing to forgive you that 
negative equity if youôre really in a 
tight spot financially. 

Property of the Month 

Gorgeous lender -owned home in 
North Scottsdale  

5bd, 3ba, 3318 sq. ft. 
Pool, spa and outdoor kitchen 

Call 123-456-7891 

 
 
Whether youôre buying, selling, or 
investing, the purchase or sale of a 
house is one of the biggest financial ï 
and emotional ï decisions youôll face. 
 
Doesnôt it make sense, then, to 
approach the process armed with all 
the information you can find ï and the 
help of a real estate agent who is 

     �‡ Trustworthy 
     �‡��Knowledgeable 
     �‡��Experienced 
     �‡��And can negotiate the best deal 
 
 

 
 
Selling a home can be a stressful, 
painful experience. But it doesnôt have 
to be, when you work with the right 
partner. 
 
When youôre ready to talk about 
buying or selling a home, visit my 
website, send me an e-mail or give 
me a call. Iôve helped hundreds of 
other Phoenix-area home buyers and 
sellers and Iôd love to help you, too. 
 
Website: www.yoursite.com 
E-mail: name@yoursite.com 
Telephone: 123-456-7891 
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