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YOUR MONTHLY REPORT ON WHAT'S GOING ON IN THE PHOENIX-AREA REAL ESTATE MARKET

STEP 1: GET HELP

Leverage a real estate agent experienced in foreclosed
home sales to help you determine how to make an offer
that’s fair for you and the seller (the bank), based in part
of what other similar foreclosed homes in the same
neighborhood have recently sold for.

STEP 2: KNOW THE LAW

There’s more legalese involved in a foreclosure transac-
tion than in a traditional home sale. Plus, foreclosure laws
differ from state to state. Read up on your state’s foreclo-
sure laws and ask your real estate agent to recommend a
good real estate attorney with experience helping people
purchase foreclosed homes.

STEP 3: THINK LONG TERM

Even though homes are still selling in today’s market,
most aren’t selling quickly, and you shouldn’t count on
being able to flip a foreclosed property for a quick profit.
Instead, if you look at a longer-term time horizon and plan,
perhaps, to live in the home or rent it out for a few years
before selling, you’re more likely to realize your desired
return on investment.

STEP 4: ADD IN REPAIR COSTS

More than homes being sold by owner/occupants, fore-
closed homes tend to need repairs — sometimes minor,
sometimes major. Always, always have the home in-
spected by a professional home inspector before you sign
a sales agreement and add in the cost of the repairs the
inspector recommends.

STEP 5: APPROACH IT AS A BUSINESS

DEAIL

Because most banks hire real estate agents to sell their
foreclosed homes, you’ll be dealing with someone who
knows how to drive a hard bargain. Come to the table pre-
pared to defend your offer, certainly, but don’t expect the
seller to accept a low-ball offer.

TIPS AND TRICKS




